In addition to your normal compensation,

Earn a $50 Pre-Paid Credit Card Per Paid Policy!

« $25 for each paid policy through Financial Markets Inc.
« $25 bonus for each paid policy originally initiated via eApp at fmiAgent.com.
* All Annuity, DI, Life, and LTC applications submitted and paid from
April 1, 2026 through August 2, 2026 will qualify.
* There is no limit on the number of qualifying cases!

Plus, each application will earn tickets to our
LIVE drawing on August 13, 2026.

One lucky winner will receive a 24-karat gold—layered,
framed Declaration of Independence plaque!

Four runners-up will each receive a $50 gift card!

Visit fmiAgent.com/2026-America-250 or scan the QR code for more information

You must be pre-registered with your full name and present for the duration of the webinar to be eligible to win.

For advisor use only. This promotion applies to all paid annuity, disability income, life, and long-term care products from all carriers offered through
Financial Markets Inc. Each qualifying case must meet a minimum annualized premium of $500. There is no cap on the number of eligible cases. All cases
are subject to internal approval and discretion by Financial Markets Inc. Advisors will receive a $25 credit on a pre-paid credit card for each eligible case that
is both written and paid durin%; the promotion period. An additional $25 credit will be awarded if the eligible case is submitted using the eApp platform via
fmiAgent.com. All earnings will be aggregated and issued on a single pre-paid credit card per advisor, no later than August 20, 2026. For shared cases, the
credit will be distributed proportionally based on advisor participation. To qualify, advisors must be in good standing with Financial Markets Inc. Qualification
period ends at 3:00 PM CT on Sunday, August 2, 2026. You must be pre-registered with your full name and present for the duration of the webinar to be
eligible to win. Insurance company names mentioned herein do not endorse or sponsor this promotion in any way. Al product sales must be appropriate,
suitable, and inthe client's best interest, based on a comprehensive evaluation of the client’s financial and insurance needs, as well as their overall objectives.
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