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LONG-TERM 
CARE

 INSURANCE

THE COST  
OF WAITING
Discover three reasons your  
clients shouldn’t procrastinate.

Your clients have busy lives. Between family and work obligations, they have a lot going on. 
So even if they understand the value of long-term care insurance, purchasing a policy often 
isn’t a top priority. But they may not be aware there’s cost associated with waiting.

It’s easy to put things off until tomorrow. But some of 
life’s decisions are too important to ignore. Waiting to 
purchase a long-term care insurance policy is one of them. 
Waiting may mean paying higher premiums down the road. 
Procrastinating also could lead to the inability to qualify for 
coverage.  
That makes this concept well suited for:

•	 �People who are inclined to put off the decision to buy 

•	 People who think long-term care insurance is too 
expensive (it will only get more expensive the longer  
they wait)

•	 People who are concerned about future health issues  
(a change in health could make them ineligible 
for coverage)
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The Real Cost of Waiting
Without a long-term care insurance policy, your clients 
could face paying the entire cost of services out of their 
own pockets. That’s the real cost of waiting.

Nursing 
Home

$10,188 per month  
for a semiprivate room

Assisted 
Living

$5,873.99 per month  
for a one-bedroom unit

Home 
Health Care

$6,015.68 per month  
for the services of a home health aide

Source: Mutual of Omaha’s Cost-of-Care Survey conducted by illumifin, 2025; released 
March 2026. Nursing home costs are based on the national average of $339.60 per day, 30 
days per month. Home health aide costs are based on the national average of $34.18 per 
hour, 44 hours per week, 4 weeks per month.



Consumer Brochure
Check out our consumer 
brochure, “Discover the Cost of 
Waiting,” designed to help you 
address this important topic with 
your clients.

Order through your normal  
channels or download on  
Sales Professional Access.

Long-term care insurance is not a deposit, not FDIC insured, not insured by any federal government agency, not guaranteed by the bank, not a condition of any banking activity, may lose value and the 
bank may not condition an extension of credit on either: 1) The consumer’s purchase of an insurance product or annuity from the bank or any of its affiliates; or 2) The consumer’s agreement not to 
obtain, or a prohibition on the consumer from obtaining, an insurance product or annuity from an unaffiliated entity.

How it Works
It’s important to let your clients know there’s a cost 
associated with putting off the decision to buy long-term 
care insurance. 

Make sure they understand their premium is based on their 
age when they purchase a policy. That means the younger 
they are, the less expensive the premium will be. 

For example, Daniel and Meg know they need long-term 
care insurance. But with two boys in college, they have other 
things to think about and other expenses to consider. At age 
50, they feel they have plenty of time to buy a policy.

See how waiting to purchase long-term care insurance 
impacts the premium they would pay.

Age at 
Purchase 50 55 60 65

Annual 
Premium 

Male
$541 $628 $774 $1,125

Annual 
Premium 
Female

$830 $987 $1,244 $1,772

In addition, a health diagnosis could make them ineligible 
for coverage. That means if Daniel’s or Meg’s health were to 
change tomorrow, they may not be able to purchase long-
term care insurance at any price.

Premium in this example is based on rates for a MutualCare® Secure Solution policy with 
a $3,000 monthly benefit, $108,000 policy limit, 36-month benefit period and 90-day 
elimination period. It does not include optional features like inflation protection or shared 
care. Rates may vary by state.

Concept Advantages
No one knows what the future holds in store. So it’s wise not 
to put off the decision to purchase long-term care insurance. 
Buying now provides these advantages:

•	 Insurability — Applying for long-term care insurance 
when your clients are young and in good health may 
make it easier to qualify for coverage.

•	 Affordability — Because premium is based on age at the 
time of purchase, every year your client waits means the 
price increases.

•	 Peace of Mind — An accident or prolonged illness can 
happen to anyone at any age. A long-term care insurance 
policy may help your clients rest easy knowing they’ll be 
able to get the care they need.

ICC Disclosure: Long-term care insurance is underwritten by Mutual of Omaha Insurance Company, 
3300 Mutual of Omaha Plaza, Omaha, NE, 68175 1-800-775-6000. Policy form: ICC13-LTC13. This policy 
has exclusions, limitations and reductions and terms under which the policy may be continued in force 
or discontinued. Benefits may be provided by a combination of the policy and riders and are subject to 
underwriting. Premiums will vary depending on the benefits selected. Premium rates may increase. A medical 
exam may be required for coverage. For costs and complete details of coverage, call your agent/producer 
or write to the company. We will not duplicate benefits for that portion of covered expense paid or payable: 
by Medicare, including amounts that are reimbursable or would be reimbursable but for the application of 
a deductible or coinsurance amount; by any other governmental program (except Medicaid), including the 
Veterans Administration; or by any state or federal workers’ compensation, employer liability, or occupational 
disease law, or any motor vehicle no-fault law. Your policy will end on the earliest of: the date we receive your 
written request to cancel the policy (in which case the grace period will not apply); the date of your death; the 
date your policy limit is reduced to zero; or the policy renewal date, if the renewal premium was not paid before 
the end of the grace period (except as provided for in the Protection Against Unintentional Lapse provision). 
The policy will stay in force during the grace period. In the event of termination, we will refund any unearned 
premium according to the Refund of Premium provision. Termination will not affect any claim for covered 
services that you incurred while your policy was in force. 

Coverage may meet the requirements for participating in a Long-Term Care Insurance Partnership Program. 
Under this program, you may be able to protect assets from Medicaid spend-down requirements through a 
feature known as “asset disregard.” This is not a guarantee of Medicaid eligibility nor of any ability to disregard 
assets for purposes of Medicaid eligibility. States do not take part in company-specific marketing plans nor 
endorse specific company policy and certificate forms. Please contact the company or your state insurance 
department with any questions regarding state availability of this program. Long-term care insurance is not 
a deposit, not FDIC insured, not insured by any federal government agency, not guaranteed by the bank, not 
a condition of any banking activity, may lose value and the bank may not condition an extension of credit on 
either: 1) The consumer’s purchase of an insurance product or annuity from the bank or any of its affiliates;  
or 2) The consumer’s agreement not to obtain, or a prohibition on the consumer from obtaining, an insurance 
product or annuity from an unaffiliated entity. 

This is a solicitation of insurance. You may be contacted by an insurance agent/producer.

Long-Term Care Insurance

If you’re like most people, you understand that 
purchasing a long-term care insurance policy may 
be a good idea. You know it may help:

•   Prevent you from having to rely on your family for care

•   Preserve your ability to remain at home so you can 
avoid going to a nursing home

•   Protect your retirement nest egg from the high cost  
of long-term care services

Yet with everything going on in your life, purchasing a  
long-term care insurance policy may not be a priority.
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 INSURANCE

Discover the Cost  
of Waiting
Why it pays to buy now.

Why Mutual of Omaha
Over 50 years of Mutual of Omaha’s Wild 
Kingdom taught us that the animal kingdom 
and the human kingdom have something 
in common … an instinct to protect what 
matters most. Through insurance and 
financial products, we help people protect 
their lives, protect their families, protect 
their kingdoms.

MutualofOmaha.com




