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Why this conversation matters

Need for care + costs increasing 2 Medicare doesn’t cover LTC

» 82% of adults are likely to need some LTC * Not designed to cover LTC
« Some LTC costs increased by 10% in 20241 » Only covers some costs up to 100 days

1. Retirees, get ready to need long-term care. Here’s what to know. New York Times. May 24, 2025. https://www.nytimes.com/2025/05/24/business/retirement-long-term-care.html
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The case against self-funding LTC

it A

Better solution

Tax inefficiencies Market volatility
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What if you could ...

1. Protect assets from LTC costs
2. Create a tax-free income stream for care

3. Minimize/eliminate the impact of income tax and IRMAA (Income-Related
Monthly Adjustment Amount)



What is IRMAA and how does it
work?




SECURIAN FINANCIAL | 6

What is IRMAA?

A surcharge added to Medicare Part B and Part D premiums for individuals
with higher incomes.

pipll il

IRMAA determined by $106K+ for individuals IRMAA is automatically

income two years before $212K+ for filing jointly deducted with Medicare
the current year premiums
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How much does IRMAA cost?

Part B standard
monthly premium:
$185

e

Part D average
monthly premium:
$46.50

Expected premium:

$231.50

2023 individual

2023 joint tax

IRMAA for Part

IRMAA for Part
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Total estimated

tax return with return with B monthly cost D monthly cost monthly cost
MAGI of: MAGI of: (IRMAA + premiums)
$106,001 — $212,001- $74 $13.70 $319.20
$133,000 $266,000

$133,001 - $266,001- $185 $35.30 $451.80
$167,000 $334,000

$167,001 — $334,001- $295.90 $57 $584.40
$200,000 $400,000

$200,001 — $400,001- $406.90 $78.60 $717
$499,999 $749,999

$500,000+ $750,000+ $443.90 $85.80 $761.20

Source: SSA - POMS: HI 01101.020 - IRMAA Sliding Scale Tables - 12/10/2024



https://secure.ssa.gov/poms.nsf/lnx/0601101020

Tax Advantage Case Study:
Paying for Care
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The potential self-funding tax trap

(@)
)

 Annual in-home care
need: $80,000

 Annual taxable
income for basic
needs: $80,000

» Every dollar of care
creates additional tax
burden & market
timing risk

Annual IRMAA Total tax
Annual taxable Federal tax additional and
Scenario distribution income liability surcharge IRMAA Savings
Taxable
distribution $80,000 $160,00 $27.,647 $2,644 $30,291 $0

Client has $30,291 additional costs related to
taxes and IRMAA surcharges

This is a hypothetical example for illustrative purposes only.
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Help clients turn a tax liability into a tax advantage

Scenario Annual Annual Federal tax IRMAA Total tax Savings
distribution taxable liability additional and IRMAA
income surcharge
™
SecureCare ™ Il Taxable $160,00  $27,647 $2,644 $30,291  $0
LTC and L $80,000
S distribution

nonparticipating whole
life policy Tax-free LTC $188,650 $80,000 $9,214 $0 $9,214 $21,077
7-pay, $25K annual benefit
premium
LTC Boost ROP option ] ] ]
5% simple inflation Potential tax savings: $21,077 in taxes + no IRMAA surcharges

protection option
6-year LTC benefit

Case ID: 26854324 This is a hypothetical example for illustrative purposes only.
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Bringing it all together

* Trying to control IRMAA and overall tax efficiency via the medical expense
deduction can be challenging

- The higher the income need is to self-pay, the higher the threshold to
qualify for a medical expense deduction (7.5% above AGI)

- Affluent clients often prefer in-home care, which is not always tax
deductible as a qualified medical expense

« Using SecureCare can reduce taxable income and IRMAA surcharges
 Protect the client’s long-term portfolio and future legacy



Any questions?
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Please keep in mind that the primary reason to purchase a life insurance product is the death benefit.

Life insurance products contain charges, such as Cost of Insurance Charge, Cash Extra Charge, and Additional Agreements Charge (which we refer to as mortality charges), and Premium Charge,
Monthly Policy Charge, Policy Issue Charge, Transaction Charge, and Surrender Charge (which we refer to as expense charges). This policy may contain restrictions, such as surrender periods.

SecureCare refers to a line of hybrid life/long-term care insurance products issued by Minnesota Life Insurance Company, including SecureCare Universal Life and SecureCare lll, a non-participating
whole life policy with long-term care. SecureCare (including SecureCare Universal Life and/or SecureCare Ill) may not be available in all states. Product features, including limitations and exclusions,
may vary by state. SecureCare products contain qualified long-term care agreement(s) that cover care such as nursing care, home and community-based care, and informal care as defined in those
agreements. These agreements provide for the payment of a monthly benefit for qualified long-term care services. These agreements are intended to provide federally tax qualified long-term care
insurance benefits under Section 7702B of the Internal Revenue Code, as amended. However, due to uncertainty in the tax law, benefits paid under these agreements may be taxable. Additionally,
SecureCare products may contain other additional agreements, which may be subject to additional costs and restrictions, and may not be available in all states or exist under a different name in various
states.

The optional Long-Term Care Inflation Protection Agreement is available with 3% simple interest, 3% compound interest, 5% simple interest or 5% compound interest.

Additional agreements may be available. Agreements may be subject to additional costs and restrictions. Agreements may not be available in all states or may exist under a different name in various
states and may not be available in combination with other agreements.

SecureCare may not cover all of the costs associated with long-term care or terminal iliness that the insured incurs. This product is generally not subject to health insurance requirements. This product
is not a state-approved Partnership for Long Term Care Program product and is not a Medicare Supplement policy. Receipt of a long-term care or terminal iliness benefit payment under this product
may adversely affect eligibility for Medicaid or other government benefits or entitlements.

The death proceeds will be reduced by a long-term care or terminal iliness benefit payment under these policies. Death proceeds will be reduced by outstanding loans and unpaid monthly deductions.
Clients should consult a tax advisor regarding long-term care benefit payments, terminal iliness benefit payments, or when taking a loan or withdrawal from a life insurance contract.

This information is a general discussion of the relevant federal tax laws provided to promote ideas that may benefit a taxpayer. It is not intended for, nor can it be used by, any taxpayer for the purpose
of avoiding federal tax penalties. Taxpayers should seek the advice of their own advisors regarding any tax and legal issues specific to their situation.

These are general marketing materials and, accordingly, should not be considered investment advice or a recommendation that any particular product or feature is appropriate or suitable for any
particular individual. These materials are based on hypothetical scenarios and are not designed for any particular individual or group of individuals (for example, any demographic group by age or
occupation). The materials were prepared for financial professionals who are experienced in investment and/or insurance matters. As a result, they should not be reviewed or relied on by any other
persons. Securian Financial Group, and its subsidiaries, have a financial interest in the sale of their products.

Insurance products are issued by Minnesota Life Insurance Company in all states except New York. In New York, products are issued by Securian Life Insurance Company, a New York authorized
insurer. Minnesota Life is not an authorized New York insurer and does not do insurance business in New York. Both companies are headquartered in St. Paul, MN. Product availability and features
may vary by state. Each insurer is solely responsible for the financial obligations under the policies or contracts it issues. Securian Financial is the marketing name for Securian Financial Group, Inc.,
and its subsidiaries. Minnesota Life Insurance Company and Securian Life Insurance Company are subsidiaries of Securian Financial Group, Inc.

For financial professional use only. Not for use with the public. This material may not be reproduced in any form where it is accessible to the general public.

securian.com

400 Robert Street North, St. Paul, MN 55101-2098
©2025 Securian Financial Group, Inc. All rights reserved.
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