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Protection for them.
Possibilities for you. 
[Presented by:]
[Joe Sample,][Designations per field stationery guidelines]
[Company Approved Title]
[Phone [123-123-1234]] 
[joe.sample@prudential.com]

Investment and insurance products are:
Investment and Insurance Products:

Not Insured by FDIC, NCUSIF, or Any Federal Government Agency.

May Lose Value.

Not a Deposit of or Guaranteed by Any Bank, Credit Union, Bank Affiliate, or Credit Union Affiliate.
Life insurance is issued by Pruco Life Insurance Company (except in NY), and Pruco Life Insurance Company of New Jersey (in NY). All are Prudential Financial companies located in Newark, NJ.
.

Presenter Notes
Presentation Notes
Good [morning/afternoon]! I’m [name] and I’m a [title] with [company]. Today’s presentation will help us reimagine the possibilities of how life insurance can be used as an integral part of your financial strategy. 



[Required For Merrill Lynch Events Only]
This material is designed to provide general information about ideas and strategies. It is for discussion purposes only since the availability and 
effectiveness of any strategy are dependent upon your client's individual facts and circumstances. Your clients should consult with their 
independent attorney and/or tax advisor before implementing any financial, tax, or estate planning strategy.
Investing involves risk, including possible loss of principal. Information is current as of the date of this material.
Any opinions expressed herein are from a third party and are given in good faith, are subject to change without notice, and are considered correct as of the 
stated date of their issue.
Merrill Lynch, Pierce, Fenner & Smith Incorporated is not a tax or legal advisor. Clients should consult a personal tax or legal advisor prior to 
making any tax- or legally-related investment decisions.
Bank of America Corporation (“Bank of America”) is a financial holding company that, through its subsidiaries and affiliated companies, provides banking 
and investment products and other financial services.
Merrill Lynch, Pierce, Fenner & Smith Incorporated (also referred to as “MLPF&S” or “Merrill”) makes available certain investment products sponsored, 
managed, distributed, or provided by companies that are affiliates of Bank of America Corporation (“BofA Corp.”). MLPF&S is a registered broker-dealer, 
registered investment adviser, Member SIPC, and a wholly owned subsidiary of BofA Corp. Merrill Lynch Life Agency Inc. (“MLLA”) is a licensed insurance 
agency and a wholly owned subsidiary of BofA Corp.
Merrill offers a broad range of brokerage, investment advisory, and other services. There are important differences between brokerage and investment advisory 
services, including the type of advice and assistance provided, the fees charged, and the rights and obligations of the parties. It is important to understand the 
differences, particularly when determining which service or services to select. The views and opinions expressed in this presentation are not necessarily those 
of Bank of America Corporation; Merrill Lynch, Pierce, Fenner & Smith Incorporated; or any affiliates. Merrill has not participated in preparing this presentation 
and accepts no responsibility for the accuracy of the information contained herein.
Nothing discussed or suggested in these materials should be construed as permission to supersede or circumvent any Bank of America, Merrill Lynch, Pierce, 
Fenner & Smith Incorporated policies, procedures, rules, and guidelines.
Investment products offered through MLPF&S and insurance and annuity products offered through Merrill Lynch Life Agency Inc.:

Are Not FDIC Insured May Lose Value Are Not Bank Guaranteed

Are Not Insured by Any Federal  Government
Agency Are Not Deposits Are Not a Condition to Any Banking Service 

or Activity
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Presenter Notes
Presentation Notes
[For use in Merrill Lynch only]



Poll Question
What can my life insurance be used for? 
• Provide for my family when I’m gone

• Supplemental retirement income
• Access funds for chronic illness
• Pay for large expenses

• Wealth transfer
• [Business continuation planning]
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Presenter Notes
Presentation Notes
To get started, let’s begin with a poll.  What can your life insurance be used for? Provide for my family when I’m goneSupplemental retirement incomeAccess funds for chronic illnessPay for large expensesWealth transfer Business continuationCongrats—you are ALL correct! You insured your life to protect those you love after you are gone. Obviously, that’s a smart move. But that’s not all your life insurance can do. Your permanent life policy can also be utilized in ways that make life easier. Let’s reimagine the possibilities of what cash value life insurance can do for you now, and in the future. 
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Session Objectives

• Learn about the different types of life insurance
• How to take advantage of the tax advantages and 

living benefits of life insurance

• Understand how you can grow and access cash value 
to support a financial strategy 

Presenter Notes
Presentation Notes
Today, we’ll walk through the two main types of life insurance, focusing on how cash value life insurance works and its tax advantages. We’ll also explain the living benefits of life insurance and how this type of policy can be used to support your overall financial strategy. 
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Types of Life Insurance
Term Insurance
• Provides guaranteed death benefit for a short-term 

period (10 – 30 years)

• Option to convert to a permanent policy

Permanent Insurance
• Coverage designed to last a lifetime
• May accumulate cash value on a tax-deferred basis

Presenter Notes
Presentation Notes
To get us started, let’s first talk about the different types of life insurance. There are two main types of life insurance: term life insurance, which provides coverage for a set length of time, and permanent life insurance, which may cover you for up to the rest of your life. Which is right for you depends on several factors, including what you want the insurance to cover, what amount of coverage you need, how long you’ll need the coverage for, and what your budget is. Term life insurance is like leasing a car. You choose how long the term is (typically 10, 15, 20, or 30 years) and you make equal payments for that length of time. After that, premiums typically increase annually. Generally less expensive than a permanent policy, a term policy expires after a fixed period of years but can provide a valuable death benefit when protection needs are expected to be high for a period of time, such as when your family is growing, or other financial responsibilities are outpacing income. This can be immensely helpful for those who are trying to stretch their dollars at the very time an unexpected death could leave their families financially challenged to replace their income for years, if not decades. Importantly, many term life policies have a conversion feature, which means the policyholder can convert their term policy to a permanent policy before the term expires without going through another medical exam—even if their health declines while the policy is in force. This ability to lock in coverage, or insurability, is extremely valuable given the many health changes someone might experience over the many years—perhaps as much as three decades—that a term policy can last. Permanent life insurance is more like buying a car. It potentially covers you for the rest of your life and may build cash value over time. Cash value life insurance provides valuable death benefit protection for those who depend on your income. It also has the potential to accumulate cash value on a tax-deferred basis. This feature can offer a spectrum of options and possibilities for you, such as helping address some of the challenges you may face in retirement. This type of policy will remain in force for as long as you have enough cash value to cover the policy’s charges. 
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Tax Advantages of Life Insurance 
GIVE

IRC §101(a)
Provides a generally income tax-free 

death benefit 

ACCESS

IRC §72
Allows access to policy cash values 

income tax-free

GROW

IRC §7702
Your policy cash value may grow 

tax-deferred

ACCELERATE

IRC §101(g)
Allows acceleration of the death 

benefit for chronic/terminal illness

Cash values are accessed through withdrawals and policy loans. Withdrawals are generally taxable to the extent they exceed premiums paid into the policy. Any loans that remain unpaid when 
the policy lapses or is surrendered while the insured is alive will be taxed immediately to the extent of gain in the policy. Unpaid loans and withdrawals will reduce cash values and death benefits. 
Receiving accelerated death benefits will reduce and may eliminate the net death benefit your beneficiaries will receive.

Presenter Notes
Presentation Notes
Life insurance has one of the most favorable tax treatments of any financial asset.Life insurance allows you to give a generally income tax-free death benefit, which ensures that your beneficiaries will receive 100% of the death benefit of your life insurance policy.Your policy’s cash value may grow tax-deferred.If your policy accumulates enough cash value, you can access your policy cash value income tax-free for any purpose through tax-free loans or withdrawals.Lastly, you can accelerate your death benefit if you become chronically or terminally ill through optional riders. If you do use this living benefit under the terms of the rider, the net death benefit available for your beneficiaries will be reduced or possibly eliminated.
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Tax-Free Growth Potential 
Grow your cash value¹ and death benefit

• Cash value can accumulate when 
underlying investments perform well 
or interest is credited

• Cash value growth will generally be tax-
deferred as long as the policy is in force

• Can be designed to allow death benefit to 
increase if the cash value rises

1. Life insurance policy cash values grow tax-deferred and are potentially income tax-free. Cash values are accessed through withdrawals and policy loans. Withdrawals are generally taxable to the extent they 
exceed premiums paid into the policy. Any loans that remain unpaid when the policy lapses or is surrendered while the insured is alive will be taxed immediately to the extent of gain in the policy. Unpaid loans and 
withdrawals will reduce cash values and death benefits. 

Presenter Notes
Presentation Notes
One of the most powerful aspects of permanent life insurance is that is offers a tax-advantaged way to grow your cash value and death benefit over time. Cash value is the amount available if you access your policy before its maturity date or your death. Each time you make a premium payment toward your permanent policy, a portion of that payment covers the cost of your insurance and policy fees, and the remainder is allocated to your cash value account. �From day one, any cash value that accumulates grows tax-deferred—as long as the policy is in force. In the early years, your policy may have a small cash value. But it may accumulate over time. You can choose to pay more than your base premium to drive cash value growth potential. Any cash value growth could be used later in your life for a variety of purposes. In order to maintain the favorable tax-advantaged status, though, there is a limit on the amount you pay above your base premium. The growth potential varies among the different types of permanent policies, depending on what kind of interest is credited or the performance of the underlying investment options selected. In some policies, you can choose to allow the death benefit to increase if the cash value does. This can help you leave even more to your heirs. If the cash value grows beyond a certain point, the death benefit will be increased. This is to ensure that your policy continues to qualify as life insurance under tax law, and this will also ensure that the tax advantages still apply.
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How You Can Use Cash Value
Access to funds for a range of possibilities

Death benefit to 
beneficiaries

Supplement 
retirement 

income

Discretionary 
pool of funds

Help during an 
illness or injury

[Protect business 
interests]

You can access your cash value through loans and withdrawals. In general, loans are charged interest; they are usually not taxable. If a policy lapses or is surrendered, the 
loan becomes immediately taxable to the extent of gain in your policy. Withdrawals are taxable only when you take more money out of the policy than you’ve paid in 
premiums. If your policy becomes a Modified Endowment Contract (MEC), different, less advantageous tax provisions apply. Loans and withdrawals may reduce or 
eliminate the death benefit payable to your beneficiaries.

[        ]

Presenter Notes
Presentation Notes
You can access the cash value of a life insurance policy during your lifetime to help with a variety of needs.It can offer you a tax-advantaged way of passing down your legacy. It can also supplement your retirement income or give you a tax-efficient pool of funds that can be used for large expenditures or tapped into to support during an illness or injury. [In addition, cash value can also be used to protect your business interests.]You can access your cash value generally tax-free by withdrawing funds from your policy up to the amount of premiums you’ve paid. You can also opt to take out a tax-free loan from your policy, as long as the policy is in force. When you take loans and withdrawals, the death benefit or cash value decreases. You should also know that using a policy’s cash value could shorten or cancel a guarantee, or cause the policy to lapse, which may have tax consequences.



Leave a Lasting Legacy  
Give more to your beneficiaries

Qualified Tax-Deferred Asset 
Death Benefit:

$1,000,000 $330,000
INCOME TAX

$670,000
NET TO HEIRS

67%

LIFE INSURANCE 
Death Benefit:*

$1,000,000

$1,000,000
NET TO HEIRS

($0 INCOME TAX)

100%

*Life insurance policies are purchased with after-tax dollars.
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Presenter Notes
Presentation Notes
While most financial vehicles create taxable income, life insurance generally does not. So, instead of receiving the “after-tax” amount, your loved ones can receive the full death benefit amount that you’ve intended for them. Typically, your beneficiaries won’t have to pay any taxes on the money they receive from your life insurance policy, per IRC §101(a). And a portion of the death benefit from a life insurance policy can be used to pay any taxes that may be due on your estate. In this example, we look at how passing down a qualified tax-deferred asset, such as a traditional 401(k) or traditional IRA, compares with a life insurance death benefit. For the qualified tax-deferred asset, with a value of $1,000,000, the amount distributed to beneficiaries is fully taxable, if it was funded with pre-tax dollars. Assuming a 33% effective tax rate, this leaves only 67% or $670,000 for the heirs. In contrast, if this were a life insurance policy worth $1,000,000, at death, the beneficiary would receive the full $1,000,000! There is no tax impact on the death benefit of life insurance because taxes have already been paid on the money used to purchase the life insurance policy.



Supplement Retirement Income

Retirement income stream Income bridge Pool of funds
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You can access your cash value through loans and withdrawals. In general, loans are charged interest; they are usually not taxable. If a policy lapses or is surrendered, the loan becomes immediately taxable to 
the extent of gain in your policy. Withdrawals are taxable only when you take more money out of the policy than you’ve paid in premiums. If your policy becomes a Modified Endowment Contract (MEC), 
different, less advantageous tax provisions apply. Loans and withdrawals may reduce or eliminate the death benefit payable to your beneficiaries.

Presenter Notes
Presentation Notes
Life insurance with cash value growth potential can be a valuable tool for supplementing your retirement in three ways: 1. Some people opt to design their policy to create an income stream to supplement their retirement income. To do this effectively, premiums should be paid over a relatively long period of time—often at least 10 to 15 years or longer to allow the cash value to build. 2. Another strategy is to use life insurance as an “income bridge” that allows you to draw from the policy during retirement before you begin to take your Social Security payments. While individuals typically become eligible for Social Security beginning at age 62, they are typically not eligible for their entire amount until age 66 or 67. But what does this really mean? From a planning standpoint, your Social Security check actually grows by 8% every year that it is not taken between ages 62 and 70. But an overwhelming number of people turn it on right away at age 62. A guaranteed 8% rate of return coupled with a higher guaranteed income makes a ton of sense … but that requires having an additional bucket of money to bridge that gap. Similarly, the age for RMDs, or Required Minimum Distributions, from relevant qualified accounts was pushed back to age 72. However, the retirement age for many workers still remains in the early to mid-60s. 3. Lastly, the cash value in your life insurance policy can be thought of as a pool of funds that you can tap into for large purchases when needed, which we’ll talk about next. 
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Help Pay for Large Expenses

Wedding Unexpected 
Expense

New or Improved
Home

College Business 
Opportunity Boat

Presenter Notes
Presentation Notes
One of the benefits many people take advantage of is the flexibility to use the cash value as a pool of funds that can be used for anything you imagine. For example, you can borrow or withdraw cash value from your policy to: Help pay for your children’s weddings or college expensesUse as a resource for emergencies or unexpected expenses—for you, or your loved onesHelp fund a new investment or business opportunityImprove your home, put toward a down payment on a home, or pay off a mortgage Help buy a boat or another luxury item to enjoy during your retirement



Access to Funds for Chronic or Terminal Illness
Accelerate death benefit for chronic or terminal illness

70% 
of people over the age
of 65 will experience a 

chronic illness or 
disability1

$108,405 
the national annual median 
cost of a private room in a 

nursing home2

35.7
the average amount of 

hours per week worked by 
unpaid caregivers who also 

have jobs3

NOTE: Riders for chronic illness typically are available for an additional cost to the policy.
1: Alliance for Aging Research, The Growing Older Population, Accessed 03/2018.
2: Genworth Cost of Care Survey, 2021.
3: National Alliance for Caregiving and AARP. Caregiving in the U.S., 2020. 12

Presenter Notes
Presentation Notes
Another valuable aspect of a cash value life insurance policy is the ability to accelerate the death benefit in the event you become chronically or terminally ill. This is typically available as an optional enhancement, or rider, to your policy, and it typically comes with an extra cost. This can be helpful, especially since: 70% of people over the age of 65 will experience a chronic illness or disability during their lifetime.Currently, the national annual median cost of a private room in a nursing home is $108,405.On average, unpaid caregivers who are employed spend an average of over 35 hours a week caregiving, on top of their full-time jobs and other responsibilities. Having the ability to use a life insurance policy to offset these challenges could be a tremendous benefit to you and those who care for you. 

https://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fwww.genworth.com%2Faging-and-you%2Ffinances%2Fcost-of-care.html&esheet=52579771&newsitemid=20220216005083&lan=en-US&anchor=www.genworth.com%2Fcostofcare.&index=1&md5=ee4ccba07c679eddd244ad1909b2e67d
https://www.caregiving.org/wp-content/uploads/2021/01/full-report-caregiving-in-the-united-states-01-21.pdf
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[Business Continuation Planning]
Protect the Future of Your Business
Your business can use the funds to:
• Help with business continuation if a 

partner or key employee dies

• Assist the exchange of business ownership 
in the event of your or a partner’s 
retirement, disability, or death

• Fund nonqualified retirement plans

35%
have worked with a financial 

planner to prepare for 
succession1

1: Wilmington Trust Business Owners Outlook: Is Now the Time to Sell?, Fourth Quarter 2019.

Presenter Notes
Presentation Notes
If you are a business owner, you have a lot to protect—your business, your employees, and your family. If one of your partners or key employees dies or becomes disabled, there needs to be as little impact to your business as possible. Permanent life insurance can help with business continuation when a partner or key employee dies. It can also help facilitate the exchange of business ownership in the event of your or a partner’s retirement, disability, or death—without depleting the business’s capital. Permanent life insurance can also be used to fund nonqualified retirement plans. 
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Summary
Cash value life insurance offers possibilities for you and your loved ones

Provides death benefit 
to beneficiaries

Helps solidify an overall 
financial strategy

Offers one of the most favorable tax 
treatments of any financial asset

Can accelerate death benefit for 
chronic or terminal illness

[Essential and flexible ingredient for business owners]

Presenter Notes
Presentation Notes
In summary, a life insurance policy with a cash value component offers a variety of possibilities for you and your loved ones. Life insurance can provide a death benefit to beneficiaries… and so much more!Life insurance has one of the most favorable tax treatments of any financial assetCash value life insurance can help solidify an overall financial strategyLiving benefits can enhance life insurance utility by allowing access to funds in case of chronic or terminal illness[Life insurance is an essential and flexible ingredient for business owners]



Consult a financial professional

Schedule time to 
discuss:

• Do you have the appropriate amount of insurance?
• Do you have any current coverage that can build cash?
• Do you have any coverage that can provide benefits for 

chronic illness or injury?
• Is your life insurance coordinated with the rest of your 

financial plan?
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Presenter Notes
Presentation Notes
Schedule time with a financial professional to discuss:Do you have the appropriate amount of insurance?Do you have any current coverage that can build cash?Do you have any current coverage that can provide benefits for chronic illness or injury?Is your life insurance coordinated with the rest of your financial plan?



Protection for them.
Possibilities for you.
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Who’s Your Rock?

Presenter Notes
Presentation Notes
And with that, we thank you for your time and attention today. We can open it up for any questions you may have. You can also speak with me personally at [add contact info].   



Important Information
Life insurance is issued by Pruco Life Insurance Company (except in NY), and Pruco Life Insurance 
Company of New Jersey (in NY). Both are Prudential Financial companies located in Newark, NJ. 
Securities products and services offered through Pruco Securities, LLC, a Prudential Financial 
company, 751 Broad Street, Newark, NJ 07102-3777.
This material is being provided for informational or educational purposes only and does not take into 
account the investment objectives or financial situation of any client or prospective clients. The 
information is not intended as investment advice and is not a recommendation about managing or 
investing your retirement savings. If you would like information about your particular investment 
needs, please contact a financial professional.
Clients should consider the investment objectives, risks, and charges and expenses carefully before 
investing in the contract and/or underlying portfolios. The prospectus and, if available, the summary 
prospectus contain this information as well as other important information. A copy of the 
prospectus(es) may be obtained by contacting your Prudential Life Wholesaler or from 
prudential.com. Clients should read the prospectus(es) carefully before investing.

It is possible to lose money by investing in securities.
ISG_PP_ILI1220_01 1061359-00001-00
© 2022 Prudential Financial, Inc. and its related entities. 17

Presenter Notes
Presentation Notes
Please read this important information.
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