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Your life is full of changes. And with retirement looming, there may be even more. Waiting to 
protect yourself from retirement risks until your life “levels out” a bit is not a sound strategy. And, 
in the meantime, you may still need life insurance protection.

The great thing is: If you purchase an indexed universal life 
insurance (IUL) policy, and you experience changes, you  
have options. 

Pre-Retirement

You’ve likely planned for your retirement by funding 
traditional retirement savings vehicles. But, if your plans 
change, do your retirement savings plans provide you with 
options and flexibility?

By supplementing your retirement savings with an IUL 
policy, you can:

•�Help protect your loved ones now by providing a 
death benefit, and

•�Generate cash value1 you can turn into retirement 
income (by taking loans and withdrawals)2

Adding an IUL policy to your retirement arsenal is also a 
good way to help diversify. And, an IUL policy integrates 
useful flexibility into your retirement planning strategy, 
which will help you with possible future changes.

Life insurance underwritten by:
United of Omaha Life Insurance Company 
A Mutual of Omaha Company
3300 Mutual of Omaha Plaza 
Omaha, NE 68175 
1-800-775-6000 
mutualofomaha.com

The Importance of Flexibility

So, what are these “possible changes” you – and your life 
insurance policy – may need to adapt to? Here are three 
examples:

 Changing Products

  Twenty years ago, indexed universal life insurance 
products didn’t exist. Now, it’s one of the most popular 
types of permanent life insurance products in the 
marketplace. Like other industries, life insurance 
companies are innovating and evolving products; new 
features and benefits are constantly being introduced. 
What if a new product is developed that better suits your 
needs, or provides even more growth potential?

 Changing Situations

  You may find that, 20 years from now, you no longer 
have a need for death benefit coverage, but you do have 
an immediate need for cash (a child’s wedding, down 
payment on a new home, a grandchild’s education . . .). 2 
Tapping into your retirement savings vehicles can include 
penalties if taken before age 59½.

 Changing Market Environments

  With an IUL product, there’s potential for cash value 
growth.1 But, if the market hasn’t performed up to your 
expectations and, in turn, your policy hasn’t grown as 
much as you would have liked, what are your options?

This is a solicitation of insurance. A licensed insurance agent/producer will contact you.

Base plan, riders and product features may not be available in all states and may vary by state.

This brochure is only a brief summary of some of the key features of this policy. For more complete information, you should refer 
to the form of the policy, including any applicable riders and endorsements to the policy, and other materials about the policy 
that you will receive. We strongly urge you to thoroughly review all of these items and to discuss any questions you have with 
our licensed agent/producer or with your own professional advisors, as appropriate.

All guarantees subject to the financial strengths and claims-paying ability of the issuing insurance company.

Income AdvantageSM – Sex Distinct Policy Forms: ICC15L123P, or state equivalent; in FL, D501LFL14P. Unisex Policy Forms: 
ICC15L124P, or state equivalent; in FL, D502LFL14P. Enhanced Surrender Value (GRO) Rider Form Number, ICC14L125R, or state 
equivalent.

Life insurance and annuity products are not a deposit, not FDIC insured, not insured by any federal government agency, not 
guaranteed by the bank, not a condition of any banking activity, may lose value and the bank may not condition an extension of 
credit on either: 1) The consumer’s purchase of an insurance product or annuity from the bank or any of its affiliates; or 2) The 
consumer’s agreement not to obtain, or a prohibition on the consumer from obtaining, an insurance product or annuity from an 
unaffiliated entity.

1 The amount that may be available through loans or  
  withdrawals, as defined in the contract.
2 Any policy withdrawals, loans and loan interest will reduce 
  policy values and benefits.
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 Guaranteed Refund Option (GRO) Rider

 
The GRO Rider, included on qualifying policies, offers 
seven 60-day windows in which you can surrender your 
policy and receive back your paid premiums – up to 
50 percent at the end of policy year 15 and up to 100 
percent at the end of years 20, 21, 22, 23, 24 and 25.3 

There are no tax consequences to using the GRO Rider 
to surrender your policy since it’s considered a return of 
premiums paid.

 Accumulation Value

 
With an IUL policy, your policy growth is based on the 
performance of a market index. That means it’s likely that if 
you properly fund your IUL policy, your surrender value will 
be significantly higher than your GRO Rider benefit. If it is, 
upon surrender, you would get the surrender value instead. 
Typically, surrender charges end after policy year 14.

When you surrender the policy, you’re only taxed on the 
value in excess of the premiums you paid. This additional 
value is taxed at ordinary income tax rates.

You also have the option to transfer your surrender value into 
another permanent life insurance policy. If you choose this 
option, you apply for a new policy. Once approved, you can 
simply transfer the surrender value into the new policy with 
no immediate tax consequences (although your new policy 
will likely start a new surrender charge period).

Income Advantage Offers Flexibility. Flexibility Gives You Options 
An Income AdvantageSM IUL policy provides flexibility in two important ways:

1 2

A Potential Solution: Income Advantage IUL 

The Product That Can Weather Changes With You

Client 1: According to Plan
He keeps his policy in force. Assuming his policy has earned an average 
crediting rate of 5.5%, by the time he turns 65, he has a projected cash value of 
$553,374.4  Between the ages of 65 and 85, he takes a $47,166 policy loan to 
supplement his retirement income each year.5 Distributions are income tax free 
as long as the policy remains in force.6 His cumulative premiums of $300,000 
over the 25-year period paid for death benefit protection for his loved ones, and 
they also provided him with $943,320 of supplemental retirement income over a 
20-year period. The distributions he takes from his policy using policy loans ends 
up being $643,320 more than his premiums paid.

Three clients have purchased Income Advantage IUL policies to complement their employer-sponsored retirement savings 
plans. They plan to protect their family with their policy now, and are funding it at a level that would allow them to take 
retirement income from the policy down the road.

All the clients are preferred-risk, 40-year-old males and pay $1,000 a month into their policy. They start with a death benefit of 
$310,000, which may increase over time as the policy’s accumulation value increases.5

Client 2: A New, Better Fit
At age 55, a different type of plan comes along that better meets his needs. 
He’s still in good health so he is insurable when he applies for a new policy. 
Assuming his policy has earned an average crediting rate of 5.5%, he has a 
projected surrender value of $244,949, which he uses to help pay for his new 
policy. But first, he considers the pros and cons of the new product’s features 
and starting a new surrender charge period. Because he is surrendering his 
policy and transferring the surrender value to a new policy under the IRS’s 
section 1035 exchange provision, he won’t have to pay taxes on this transaction.

Client 3: Needs Cash, Not Coverage
After 20 years, he no longer needs the coverage, but he does have a need for 
the cash. So, he surrenders his policy and uses the surrender value for a down 
payment on a vacation home. Assuming his policy has earned an average 
crediting rate of 5.5%, his accumulation value would be $380,099. This is 
$140,099 more than the premiums he paid, which means he is taxed on that 
amount at ordinary income tax rates. If his surrender value hadn’t exceeded 
his premiums paid, he could have gotten a return of premiums after policy 
anniversaries 20 – 25 using the GRO Rider.3

3 Refund is limited to 50 percent of the specified amount. In order to remain eligible for the rider, you must continue to make your 
  required premium payments as defined in the rider.
4 The amount that may be available through loans or withdrawals, as defined in the contract.
5 Any policy withdrawals, loans and loan interest will reduce policy values and benefits.
6 For federal income tax purposes, tax-free income assumes (1) withdrawals do not exceed tax basis (generally, premiums paid 
  less prior withdrawals); and (2) the policy does not become a modified endowment contract. See IRC §72, 7702(f)(7)(B), 7702A. 
  This information should not be construed as tax or legal advice. Consult with your tax or legal professional for details and 
  guidelines specific to your situation.
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